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You walk all over our work. 
Thank you.

You may not know it, but Janitronics does everything from cleaning  
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calls “an aggressive, unsolicited offer that
made it almost impossible to resist.”. 

“I’ve been after them to sell for a long
time, and they finally got the number that
worked for them,” the 37-year-industry
veteran says of principals Gregory J.
Salvatore and John R. Salvatore, explain-
ing he has known both sides in the off-mar-
ket transaction for many years and felt it
would be an amicable relationship. “Jim
was actively looking, and when I showed
him the building, he put in an offer,”
recounts Tito of a process that took just 75
days from introduction to conclusion. “It
was one of the smoothest deals I’ve been
involved in,” he says. “I have a lot of
respect for both buyer and seller and the
way they handled things.” The relationship
was so cordial that Nicholson has engaged
Salvatore Capital to manage the building.
Tito was joined by principal Jeffrey Becker
and Associate Gina Barroso as the team
handling both sides of the sale.

Cambridge Savings Bank financed the
buyer with a $14.0 million mortgage on 44
School St., a 12-story structure built in
1915 and renovated in 1983. Owned for
many years by Nathan R. Miller
Properties, a fastidious landlord whose
namesake had a fiefdom of commercial
properties in downtown Boston. Salvatore
Capital acquired the building for $10.3
million in Aug. 2004. “They have taken
excellent care of it,” reports Tito, pointing
to a lineup of small- and mid-sized tenants

populating the building, occupants drawn
by old-world charm and moderate floor
plates that average 5,175 sf. Forty-four
School St. is adjacent to the 45 Province
St. condominium that has seen a slew of
million-dollar unit sales over the past 18
months, and provides close access to four
subway lines at Downtown Crossing serv-
ing those who must commute. “It’s right
there,” Tito says of a location also expect-
ed to benefit from the revamped Filene’s
Basement project around the corner.

Whatever the elements at play, Tito
terms the $340 per sf paid by Noyeshiva
LLC and Old School Realty “a new number
in the market for B quality” buildings, and
attributes the verve to Boston’s booming
economy and capital pouring in from areas

including Gotham where Nicholson is
based. The investor does have long-range
holdings in metropolitan Boston such as a
Weymouth multifamily complex and
another asset in Jamaica Plain, but appar-
ently was aiming to add other properties.
“New York buyers will pay a bit more,”
Tito says as to why he deemed Nicholson
the right profile. “They don’t mind
because they expect it will go up no mat-
ter what.”  Nicholson is poised to meet
such expectations, according to Tito, with
nearly 8,000 sf of ground-floor retail being
one cash-flowing aspect to go with 36,000
sf of office space rolling through Dec.
2015, a period when Class B rates are pro-
jected to be far above the in-place rents
today at 44 School St. n
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then able to help the client evaluate each
option methodically.

“Twenty Trafalgar Sq. will suit
Hamblett & Kerrigan’s needs very well,”
Dieker says of the six-story structure that
opened a quarter century ago on a site
right off Exit 8 of Route 3, barely 10 min-
utes from the Massachusetts border. The
commitment is “a prudent move” finan-
cially for the client, according to Dieker,
who says relocation “into newly construct-
ed and more efficient space will improve
their business image and accessibility at
one of Nashua’s premier addresses.” Jon
Tamposi of Korsak Realty negotiated
terms for the building’s landlord, TNK
Associates. Details of the lease were not

divulged, but one on-line document indi-
cates asking rents for the building to be in

the $18.00 per sf range for a three- to five-
year pact. n
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Twenty Trafalgar Sq., a/k/a The Glass Tower, Nashua NH
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